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WHO WE ARE 

We are experts in the application areas of 

Autonomous Vehicles, ADAS, 

Powertrain and Vehicle Dynamics in the 

field of virtual test driving. As a global 

leader in virtual test driving technology, we 

develop innovative simulation solutions for 

vehicle development.  

Designed for seamless use, our software 

and hardware products can be applied 

throughout the entire development 

process, from proof-of-concept to 

validation and release. Our virtual 

prototyping technology facilitates the 

automotive systems engineering 

approach, allowing our users to develop 

and test new systems in a virtual whole 

vehicle. 

At IPG Automotive, we practice a collegial 

spirit and teamwork. We stand for 

quality, holistic user orientation, 

efficiency, promotion of innovation und 

lasting partnership. As a growing 

medium-sized, owner-managed business, 

we highly value the ideas and the 

commitment of our employees, for which 

we ensure the optimal conditions, always 

keeping a common goal in sight. 

We are looking forward to your detailed 

application documents. Find further 

information and instructions on the 

application process at: 

 

careers.ipg-automotive.com 

For our subsidiary in the UK, we are currently seeking a:  

Business Development 
Executive 

Location: Solihull, West Midlands, UK 
 

We offer: 

 A permanent position in an extraordinarily positive work atmosphere 

 An attractive salary package with training and development opportunities 

 Challenging tasks and development opportunities in an exceptionally fast paced, 

international company 

 An innovative and varied work environment in a motivated team 

 A fascinating area of responsibility in which you can further develop your independent way of 

working 

 Flat hierarchies and a trusting relationship with one another 

 26 days holiday and additional long service days 

 Contributory Pension 

 

Your responsibilities: 

 Identification and evaluation of new business opportunities 

 Establishing and maintaining relationships with relevant contacts at well-known automobile 

manufacturers and suppliers as well as universities  

 Develop new UK customer leads 

 Create a short term, weekly, targeted contact plan for the various customer domains (e.g. 

vehicle dynamics, ADAS, powertrain) 

 Promote Group news stories and events within the UK customer base 

 Explore government research funding grant opportunities 

 Create a UK brand awareness campaign: Exhibitions; Seminars; Press releases 

 Development of strategies for the positioning and marketing of our products and services 

 Sales administration, throughout the whole sales cycle via ERP and CRM tools 

 Coordination of Formula Student workshops and comm’s strategy 

 

Your profile: 

 This position requires independent problem solving and decision making with only broad 

direction given on assignments 

 Several years of professional experience in a sales, marketing or business development 

position, preferably with exposure to technical subjects such as automotive engineering 

 Good humoured, proactive personality with high levels of initiative and integrity 

 Excellent communication skills 

 Willingness to travel nationally when required 


